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Anomauyin. Memoto Oocniodxcenns € 2nuboKe HayKoge O0OIPYHMYBAHHS
MApPKemuH208020 AymcopCcutzy K 6a2amopieHedoi ynpasiiHcbKoi Konyenyii, 30amuoi
mpancpopmysamu KOpnopamuseHi CUcCmemu 8i0 3aMKHEHUX pecypCcoMiCmKux 6i00inie
00 GIOKDUMUX MEPeHCcesUx eKOCUCMEM, ) MeNCax SAKUX cmpameziyne 10po KOMNAHIL
CUHXPOHI3YEMbCS 3 nopmehenem 308HIUHIX (haxisyie, MexHON02IYHUX nposalioepie ma
innosayiunux niamgopm. Cnuparoducs Ha CUCMEMHUL AHAI3, CMPYKMYPHO-T02IUHe
MOOEN0BAHHST MaA OYIHIOBAHHS KIIOUOBUX NOKA3HUKIE epexmusHocmi, agmop
onpayrosaes 2anysesi 36imu i Kelicu yKpaiHcokux xomnaniu, wo y 2022-2024 pp.
3anposacunu aymcopcuneosi abo 2iopudui modeni mapxkemuney. Emnipuuni oawi
006800simb, wo 3a nassnocmi wimkux SLA (Service Level Agreement — yzooa npo
pisenb 00Cny208y6ants), Npo30poi aHalimuku ma yugposoi cymicnocmi niamgopm
hybrid-rioxio ckopouye cepeonio mpusanicme 6uxody npooyxmy na punok na 35 %,
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snuscye CAC (Customer Acquisition Cost — sapmicms 3anyuenns kiienma) na 19 %
i niosuwyye ROMI (Return on Marketing Investment — oOoxionicme ineecmuyit y
mapkemune) na 23 % nopisnsino 3 nosnicmio iN-house-cmpykmypamu. Buoxkpemaeno
n’asmo gaxmopis ycnixy: eouna cemanmurxa KPI (Key Performance Indicator —
KAIOUOBULL NOKA3HUK eheKmueHocmi), Kyibmypa 080CMOPOHHbOL 008Ipu, cHyuKe
010021cemy8anHs, GHYMPIWHIN <YeHmp KOMHemeHYIiu», KU MpPanciioe Cmpameiuti
yini y makmuyuni opugh-naxemu, ma desnepepeHull 0OMiH 3HAHHAMU MIHC CIOPOHAMU.
lloxasano, wo esonoyis aymcopcuney 6 Ykpaini 6i00yeacmvcsi y HaAnpami
CMpamezivHux aIbsAHCI8, O0e a2eHmcmeda Cmawms Hmezpamopamu IHHOBaYil i
opatigepamu weuokocmi. BooHouac okpecienHo puzuxku empamu KOHMPOI HAO
OaHUMU, KOHMPAKMHOI IHepmHOCmi ma acumempii iHgopmayii, 3anponoHo8aHo
MexaHizmMu ix MiHIMizayii uyepes Oazcamopienesuul ayoum i OUHAMIYHY KATiOpPOGKY
mempux. Ha ocnogi mampuyi «ounamixa 2anysi — scummesuti yuki hipmu — yugposa
3pinicmv» cHOPMYIbOBAHO NPAKMUUHI PeKOMeHOayii wo0o 8ubOpy OpeauizayitiHoi
MoOei MapKkemuney 05 Mano2o0 U cepeoHbo2o bi3Hecy i KOpnopayiti 8 yMo8ax 60EHHOL
ma noCmMeEOEHHOI eKOHOMIKU. 3pOONIeHO 8UCHOBOK, WO MAPKEMUH208UL AYMCOPCUHE,
inmezposanutl 3a npunyunamu Open-talent network, dopmye nosy mpacxmopiio
CMano2o 3pOCmMantsl, 00368015104 U KOMNAHIAM (hOKYCY8AMUCS HA PO3POOYI YIHHICHUX
npoOno3uUYil i 600HOUAC OMPUMYBAMU OOCMYN 00 Nepedosux MexXHON02iU ma Kpoc-
eany3eeol  excnepmusu, Wo  KpumudHoO  8adCIUB0 Ol NIOBUUEHHS
KOHKYPEHMOCHPOMONCHOCHI HA 2100AIbHOMY PUHK) .

Knrouoei crosa: mapxemuneosi nocayeu; hybrid-uooens; ROMI; time-to-market;
KPI; yugpposa 3pinicms; cmpameziunuii anvsauc, ynpasuiHHi pusukamu; iHHO8AYii,

2HYYKicmb Oi3Hecy.
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Abstract. The aim of this study is to provide a rigorous scholarly rationale for
marketing outsourcing as a multi-level management concept capable of transforming
corporate systems from closed, resource-intensive departments into open network
ecosystems in which a company’s strategic core is synchronized with a portfolio of
external specialists, technology providers, and innovation platforms. Using systems
analysis, structural-logical modeling, and key-performance-indicator assessment, the
author reviewed industry reports and case studies of Ukrainian firms that adopted
outsourced or hybrid marketing models in 2022-2024. Empirical data show that—
given clear SLAs (Service Level Agreements), transparent analytics, and platform
interoperability—the hybrid approach shortens average time-to-market by 35 %,
lowers CAC (Customer Acquisition Cost) by 19 %, and raises ROMI (Return on
Marketing Investment) by 23 % compared with fully in-house structures. Five success
factors are identified: unified KPI (Key Performance Indicator) semantics; a culture
of mutual trust; flexible budgeting; an internal *““‘competence center” that translates
strategic goals into tactical brief packages; and continuous knowledge exchange
between parties. The evolution of outsourcing in Ukraine is trending toward strategic
alliances in which agencies act as innovation integrators and drivers of speed. Risks
of data-control loss, contractual inertia, and information asymmetry are outlined, and

mitigation mechanisms are proposed through multi-level audits and dynamic metric
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calibration. Based on an “industry dynamics — firm life-cycle — digital maturity”
matrix, practical recommendations are offered for selecting an organizational
marketing model for small and medium businesses and corporations in wartime and
post-war economies. The study concludes that marketing outsourcing, integrated
according to open-talent-network principles, shapes a new trajectory of sustainable
growth, enabling companies to focus on crafting value propositions while accessing
cutting-edge technologies and cross-industry expertise—critical for boosting
competitiveness in the global marketplace.

Keywords: marketing services; hybrid model; ROMI; time-to-market; KPI;

digital maturity; strategic alliance; risk management; innovation; business flexibility.

IlocTanoBka mpobaemMu. 3a OCTaHHE AECATUWIITTSA IUdpoBa TpaHchopmallis,
reOnoJiTUYHAa HECTAOUTBHICTh 1 MAHAEMIYHI HIOKU KapAWHAIBLHO 3MIHUIU CMOCi0
B3aeMoAll Oi3Hecy 3 ayauTopisiMu. B VYkpaiHi 1l BUKIMKA [OCUIWIUCS
MOBHOMACIITa0HOIO BIMHOIO, [0 3MYCHJO KOMIIaHIi OJHOYacHO ONTHMIi3yBaTu
BUTPATU Ta MIJATPUMYBATH BHUCOKUH pPIBEHb PUHKOBOI BUAUMOCTI. MapKeTHHIOBI
BiJUIUTH, TIOOYTOBaHi 3a KJIaCHYHOIO IN-NOUSE-JIOriKoI0, 4acTo He BUTPUMYIOTh TEMITIB
JTMHAMIKU — Opakye BY3bKONPOQUIbHOI €KCIEePTHU3U, AHANITUUYHUX IHCTPYMEHTIB 1
pecypciB il BUIKOTO MaciitaOyBaHHs. BogHodac O€3KOHTPOJIBHUN ayTCOPCHHT
OKpeMUX (PYHKIIH MOPOJKYE PU3MKU BTPATU JAHUX, PENyTalliiHUX AMCOHAHCIB 1
Herepen0ayeHux BUTpAT. TakKuM YHMHOM HEPO3B’SI3aHOI0 3aMIIAETHCA MpoliIeMa
MONIYKYy 30aJlaHCOBaHO1 OpraHi3aliiHOI MOJEIl MapKeTHHTy, W0 3abe3rneuye
THYYKICTh, TEXHOJIOTIYHY CYMICHICTb 1 CTPATET1YHUNA KOHTPOJIb. Y CBIJIOMJICHHS III€i
npoOjieMH Ma€ BaroMe sIK TEOPETHYHE, TaK 1 MPAaKTUYHE 3HAYEHHS, OCKUIbKU
epextuBHA KOH(piryparis «in-house <> aytcopc» 0Oe3nmocepeHbO BIUIMBAE Ha
KOHKYPEHTOCIIPOMOXKHICTh YKPATHCHKUX KOMIIaHIi Ha TTI00AJIbHOMY PUHKY.

AHaJi3 ocTaHHiX gocaigxkens i myosikamiii. 3a 2019-2024 pp. omy0GiikoBaHO
3HAQYHUI MacuB TMpallb, M0 AOCIIIKYIOTh MapKETHHTOBHUIl ayTCOPCUHT Yy PI3HHUX

KOHTeKcTax. MixHaponui mocaimkenns Deloitte (2022), Gartner (2023) ta PwC
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(2024) dhoxycyroThcs Ha €KOHOMIYHOMY edekTi mepenadi GyHKINH, MiIKPECTIOYN
samkeHHss OPEX (Operating Expenses — omepariiiHi BUTpaTH) 1 MPUCKOPEHHS
time-to-market. Kotler & Keller (2023) Ta Baker (2021) po3risgaroTh ayTCOPCHHT
Kpi3b MPU3MY MEpEeXKeBHUX Oi3HEC-eKOoCcUCTeM. €Bporeiichbki aBTopH, 30kpeMa Clarkson
(2020) ta Jensen (2022), aHami3ytoTh PU3MKH KOHTPAKTHOI acuMeTpii i (opMyIOTh
KOHLEMNIII0 KKOHTHHYYMY KOHTPOJIO» MK 3aMOBHMKOM 1 BUKOHAaBLEM. YKpaiHCHKI
nocoiguuku (SIpmomrok, 2019; Meshko, 2021; Oriekhova, 2023; MAMI, 2024)
aKIICHTYIOTh yBary Ha IU@poOBii CKIANOBIM Ta BIUIMBI BOEHHUX YWHHUKIB Ha
CTPYKTYpY TIOTIHUTY.

[Toripu GaraTcTBO JIiTEpaTypH, BUSABICHO NporaguHu. (i) BiACYTHICTH IUTICHOT
MaTpHulli, IO CIHIBBIIHOCUTH BUOIp MoJeni 3 (a3010 JKUTTEBOTO MUKIY KOMITaHIT Ta ii
1 poBoro 3puticTio; (i) medimuT eMImipuIHUX JaHUX Mpo BILIMB hybrid-miaxomy Ha
ROMI ta CAC y cxigHoeBporneiicbkomMy perioni; (iill) HemocTtaTHs yBara Jo
PU3UK-MEHEDKMEHTY JTaHUX 1 MexaHi3MmiB quHamiunol kainiopoBku KPI; (iv) Opak
MOPIBHSJIBHUX JTOCTIIKEHbB, 10 BpaXOBYIOTh CTpec-(PakTOpu BOEHHOT EKOHOMIKH.

VY3aranpHiOOUM OCTaHHI 15 peneBaHTHUX MMyOiKailiii, aBTOp BHKOPHUCTOBYE
HalpaloBaHHs 100 €KOHOMIi BHUTpAT, TEXHOJIOTIYHOI IHTErpaiii Ta Mojenen
MapTHEPCTBA, OJIHAK MPOMOHY€E HOBUHM paKypC — CUHTE3 CTPATEriuHOi, OpraHi3aniiHoi
Ta PU3UKOJIOTTYHOI JIOTIK Y €JUHY aHAJITUYHY PaMKY.

BupisieHHsi HeBHMpilleHMX paHille acnekTiB npoOuaemu. Hespaxkaroun Ha
CYTT€BUU HAyKOBHUU IHTEPEC, HU3KA KPUTHYHUX MTUTAHB JIMIAETHCS BiIKPUTOIO:

® Jlorika BuUOOpY: BIACYTHICTH (OPMaTI30BAHOTO aJITOPUTMY, SIKHUI
BpaxoBy€ Traiay3eBy TypOyJEeHTHICTb, MaciiTad KommaHii Ta OakaHWil pIBEHb
KOHTPOJIIO.

® JlunamiuHa OIliHKa €(QEKTUBHOCTI: OUIBIIICTH POOIT MOJA€ CTAaTHYHI
nokasaukn ROMI/CAC, irHopyro4H iX €BOJIOIII0 MPOTSITOM YKHTTEBOTO IHKITY

MapTHEPCTBA.
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® VrpapiiHHS JaHUMH U KiOepOe3NneKoro: MPakTHUUHI MEXaHI3MU 3aXUCTY
KOMepIIiHOT 1HhopMaIIii I yac mepeadl 3aBaaHb 30BHINTHIM KOMaH/1aM OIMMCaHi
(hparmMeHTapHO.

® BB BOEHHUX 1 MOCTBOEHHUX ITOKIB. HEMAa€E EMITIPUYHHUX JOCTIIKEHb,
IO OLIHIOIOTH, SIK (POpC-MaKOpHI OOMEKEHHSI 3MIHIOIOTh CTPYKTYPY PH3HUKIB 1
nepeBar ayTCOPCHUHTY.

UWHHUKHA, IO CHPUYWHSIOTH I MPOTAJIMHH, MOJATal0Th Y. (a) CKIaJIHOCTI
BHUMIPIOBaHHS JOBrOCTPOKOBHX He(iHaHCOBUX e(ekTiB; (0) 0OMekeHOMY JOCTYII JI0
KOPIIOpAaTUBHUX  JaHuX; (B) IIBHIKIA 3MiHI TEXHOJIOTIYHOTO JIAHTIIA]TY.
JlocniJIPKeHHs [INX acMEeKTIB € KPUTUYHUM JJisi POpMyBaHHS peKOMEHIAIIN, 31aTHUX
MIJBUIIUTH CTIHKICTh YKPATHCHKOTO O13HECY.

Hini Ta 3aBpanHs crarri. CTaTTs Mae Ha METI PO3POOUTH IHTETPOBAHY
aHATITUYHY paMKy sl BHOOpY Ta OIIHKM €(QEKTHUBHOCTI MOJeNel opraHizaiii
MapKEeTHUHTOBOI JIISNIBHOCTI B YMOBaX BUCOKO1 HeBU3HAueHOCTI. Iy peanizaiiii MeTu
MOCTABJICHO TaKi MOCII1I0BHI 3aBIaHHS:

® (CucreMaTu3yBaTU CydacHl MIIXOAM 10 Kiacu(ikalili MapKeTUHTOBOIO
ayTCOPCUHTY Ta BUBHAYUTH 1X PEJIEBAHTHICTh YKPAiHCHKOMY PUHKY.

® OIWUIHUTH TEHJICHIIT BITYM3HSIHOIO CErMEHTa MapKETUHTOBUX CEpBICIB
yepe3 Mpu3My HUQPOBi3allii Ta BOEHHUX BUKJIUKIB.

® 3nilicHUTH TOPIBHJIBHUN aHami3 IN-house, ayTcopcuHroBOi Ta
hybrid-moneneit 3a kmouoBumu mnokasaukamu ROMI, CAC, time-to-market,
PIBHEM KOHTPOJIIO Ta PU3UKAMHU.

® (CKOHCTpPYIOBaTH MATPHUIIO BHOOPY MOJENi, IO IHTErpye Tally3eBY
JTUHAMIKY, CTaJ1l0 PO3BUTKY KOMIIaHii Ta CTyMiHb ii IUGPOBOT 3pIIOCTI.

® Po3pobuTH mpakTUYHI MEXaHI3MHM MiHIMI3allli KOHTPAKTHUX 1 JaHUX
PHU3UKIB Yepe3 0araTopiBHEBUH ayIuT 1 AMHaAMIYHY KaimiOpoBky KPI.

BukonanHs 1iux 3aBJaHb JO3BOJUTH 3alIOBHUTH BUSBJICHI HAyKOBI MIPOTaInuHU, a
TaKOX HaJaTH O13HECY MPUKIAJHUN IHCTPYMEHTAPIN AJIsI NPUNUHATTS. OOTPYHTOBAHUX

pilIEHb MO0 ONTUMAaNbHOI KOH(DIrypamii MapkeTUHroBoi (yHKI[i. MapKETUHTOBUM
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ayTCOPCUHT PO3IJISIAAETHCS SIK CTPATETIYHUM 1HCTPYMEHT YHPAaBIIHHSA, 110 JO3BOJISE
JIeJIeTyBaTH pealii3allil0 YaCTUHU a00 BChOTO KOMILUIEKCY MApKETHMHTOBHX (DYHKIIIH
30BHIIIHBOMY BHUKOHaBIf0. Takuil miaxin 3a0e3neuye THYYKICTb, JOCTYI JO
SKCIIEPTU3H Ta pUcKopeHHs time-to-market y moeqHaHHi 3 ONTUMI3aIli€l0 BUTpAT.

BukJiag 0CHOBHOI0 MaTepiajy A0C/IiKeHHs. 32 Bu3HaUeHHsAM SApmontoka /1.1,
ayTCOPCUHT Yy cepl MAPKETUHTy — 1€ «IUIeCTPSIMOBaHE JieJieryBaHHs (DYHKIIIH,
MOB’SI3aHUX 13 MAPKETUHTOBUMH KOMYHIKALISIMU, TOCTIIPKEHHSIMH, I[IHOYTBOPEHHSIM,
pPEKJIaMOI0 YW 1HIIMMU 3aBJAHHSMM, 30BHIIIHIM BUKOHABISIM 3a/J11 JOCSTHEHHS
CTpaTeriyHoi abo onepaTuBHOI mepeBarm» [1].

KitouoBuMu 0O3HaKaMu MapKETHHTOBOTO ayTCOPCUHTY €. JOroBipHa ¢opma
B3aeMOJI1 3 4iTKO Bu3HaueHMMH KPIl; 30BHIlIHIMN XapakTep BUKOHAHHS (DYHKIIIH;
(dbokyc Ha pe3ysbTarT, a HE MPOIIEC,; MOXKIUBICTh MacIITa0yBaHHS; AOCTYI 10 HOBUX
TEXHOJIOT1i Ta IHCTPYMEHTIB.

Cepen nmepeBar ayTCOPCUHTY — €KOHOMIsSl Ha MOCTIMHUX BUTpATaX, 3MEHIIICHHS
aAMIHICTPAaTUBHOTO HABAHTAXXEHHS, OTPUMAHHS EKCIEePTHU3M Y BY3bKHUX HIIIaxX
(marpuxian, SEO, anamituka, digital). Pazom 3 TuM, BHKJIMKH OB’ sI3aHI 3 PU3UKOM
BTpaTH KOHTPOJIIO, CKJIAIHICTIO IHTErpalli B OpeHA-KyIbTYpy Ta MOXIIMBICTIO BUTOKY
JAHUX.

Jlnst omiHkM ePEeKTUBHOCTI MApKETHUHTOBUX CTpATErii BUKOPHUCTOBYIOTHCS SIK
¢inancoBi (ROMI, CAC), tak i mosexinkoBi (AIDA, AISAS), xomyHikamiiHi Ta
komiutekcHi migxomu (Balanced Scorecard, customer journey mapping). Yci BoHu
J03BOJISIIOTH OLIIHUTU PE3YIbTATUBHICTH PIIIEHb 3 PI3HUX PAKYypPCIB Ta CHPHUSAIOTH
OOI'PYHTOBAaHOMY YIIPABIIHCBKOMY BUOODY.

PUHOK MapKeTHMHrOBUX TMOCAYr B VYKpaiHi mnepexuBae ¢a3y aKTUBHOI
TpaHcdopMailiii, 3yMOBJIEHOI BiifHOIO, HU(POBI3AIIEI0 Ta 3POCTAIOUOI0 MOTPEOOIO
O0i3Hecy B edeKkTUBHIM KoMmyHikamii. 3a gaHumu MixHApOAHOI acouiamii
MapkeTuHroBux iHiniatue (MAMI), y 2024 poui puHok Bupic Ha 19% mopiBHSHO 3
nonepeauiMm  mepiogoMm  [2]. Oco0nuBO IUHAMIYHO PO3BUBAIOTHCS HAMPSMKHU

performance, digital, loyalty Ta event-mapkeTunry.
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[lonuT Ha ayTCOPCHUHI 3pOCTa€ cepell KOMIaHiM pi3HuX MacmTabiB. Mani
MIMPUEMCTBA BOAYAIOTh B ayTCOPCUHTY MOMJIMBICTh YHUKHYTH BUTPAT HA CTBOPEHHS
BHYTpilHIX BigAiaiB. Cepenniil Oi3Hec — 1HCTpYMEHT MmacmTaOyBaHHsA. Bemuki
KOMIaHii — Ccroci0 peaizallii NpoeKTIB a00 BY3bKUX HAIpPsIMiB O€3 HABaHTa)KEHHS Ha
mrat. Ha punKy chopmyBascs myn nposigaux rpasii: Netpeak (SEO), Webpromo
(performance), Promodo (e-commerce), Banda (6penaunr), Postmen (anamitrka Ta
KOMIUTCKCHI Kammasii) [3].

He3Baxaroun  Ha ~ AMHAMIKYy,  ICHYIOTb  BHUKJIMKH.  HEBU3HAUYEHICTb
MaKpOCepeI0BUINA, KaapoBUK AehIIUT, BUCHAXEHHS KOMaH], MpoOJIeMH IOBIpH,
PU3UKH BTpATH KOHTPOJIO HaJ CTpaTerisiMu. Pa3om 13 UM BiI3HAYAETHCS TCHIACHIIIS
70 TIOpUIHUX MOJEJCH, KoM CTpaTeriuHe sapo 30epiraeThest iN-house, a BUKOHaBY1
(dyHKIIIT — nepenaThesi Ha ayTCcopc.

OriHka e(QEeKTUBHOCTI MapKETHHTOBUX Mojeled IN-house i ayTcopcHHT €
BAXKJIMBOIO CKJIAJ0BOIO YMPABIIHCHKUX PIIIEHb y cdepl MapKETUHTy. Y Cy4yacHIi
MPaKTUIll KOMIIaHii OOUpalOTh MIX IMMU JIBOMA MiAXOJaMU 3 OIJISIAYy Ha OMJIKET,
PIBEHb KOHTPOJIIO, IMBUAKICTh BIIPOBAKEHHS Ta AOCTYII IO €KCTIEPTU3H.

In-house monenp nependayae HAsIBHICTH BIIACHOT MApPKETHHIOBOI KOMAH[IH, IO
3a0e3rneuye TICHY IHTErpaiilo 3 BHYTPINIHIMH MpOlleCAaMU KOMIIaHii, IIHOIIe
pO3yMiHHSI OpeHAy Ta WIBUIKY BHYTPIIIHIO KOMYyHikaiito. [Ipore Taka monenb
noTpeOye 3HaYHUX 1HBECTHUIIIN Y HAaliM, HaBYaHHSI, IHPPACTPYKTYPY, a TAKOXK JIOBIIIOTO
nepiogy Ui ajanTaiii g0 pUHKY. BoaHouac THYUYKICTh MacuITaOyBaHHS €
00MEXEeHO10, a 1HHOBAIlll — YacTO MOBUIHHIIIII.

AYTCOPCUHT HATOMICTh JO3BOJISIE OTPUMATH JOCTYII 10 BUCOKOCIIEI1a1130BaHUX
(axiBIliB, Cy4yaCHUX IHCTPYMEHTIB, KPOC-Taldy3€BOi €KCIEpPTU3H. 3aBASKU JTOCBIIY
areHTcTB time-to-market ckopouyerbes, 3pocTae MIBUAKICTH peakilii Ha PUHKOBI
BUKJIUKU. [IpoTe BUKIMKHU MOB’sA3aH1 3 PU3UKOM HEJOCTATHHOIO PO3YMIHHS OpeHny,
noTpeboro B AeTaibHOMY Opu(dyBaHHI Ta MOOYI0BI CUCTEMU KOHTPOJIIO PE3YIbTATIB.

3icTaBJICHHS IIUX JBOX MOJIeNIe 32 OCHOBHUMHU KPUTEPISIMU HaBEJIEHO B TaOJIUII
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Ta6muus 1. [TopiBHSHHS IN-NOUSE 1 ayTCOPCHUHTOBOT MOZETICH MAPKETHHTY

Kpurepiii In-house moxenb AyTcopcuHT

IloBHuit KOHTPOJIb Haja|[HacTkoBui, 3aJICKUTh BIJ
KonTpons ) )

npoiecamMmu JIOTOBOPY Ta 3BITHOCTI

[Totpebye Opudinry Ta

3HaHHS IPOYKTY I'muboxe 3aHypeHHs B Oi3HEC
OHOOpIUHTY
IBuaxicTs Oo0OmexeHa BHyTpilmHiMHU||Buma 3aBasgku  mocBigy  Ta
peasizarii IIOTOPKEHHSIMU aBTOMATU30BAHUM MpolecaM
IncTpymentu 71 ) )
) [ToTpebye okpemux iHBecTHI  ||BXoaaTh y makeT areHTCTBa
TEXHOJIOT11
) I'muboke po3yMinHs ToHY OpeHny,||CBiki  imei,  Kpoc-ramy3eBuit
KpeaTtuBHicTb )
PU3UK «3aMUIICHOT0» TOTJISLY TOCBiJI, ajie HE 3aBKI1 TOUHHH
) [ToBinbHa, 3anexuts Bix HR-[|Bucoka, rHyuke  ympaBiiHHS
MacimraboBaHicTh ‘
Mpo1IeCiB oOcsiramu
) o 3MiHHI, TpPOEKTHI, THYyYKi 3a
Burparu Bucoki nocrTiiiH1 BUTpaTu
CTPYKTYPOIO
Bucoki mpu 3MiHi komaHau abo||KoHbigeHIIHHICTh, Y3rOIKEeHICTh
Puzukn

crparerii 13 IHHOCTSIMH OpeHTy

JI>xepeio: BIacHa po3poOka Ha ocHOBI [5; ¢. 44-49]

Haii6inb1 epekTHBHUM 1711 0araTb0X KOMIaHIM y Cy4acCHUX yMOBaX € riOpHIHHMA
miAXi 10 opraxizanii MapkeTuHry [5; 7]. Bin mo3Boiise moeaqnaTu mepesaru in-house
1 ayTcopc-MoJieNieii: 3 OJIHOr0 OOKY — YTPUMYBATH CTpaTEriyHy KOMIIETEHI[i10, OpeH -
MEHEKMEHT, 3HaHHS MPOAYKTY Ta KOPIOPATUBHOI KyJIbTYPH BCEPEIMHI KOMIIaHIi, 3
IHIIOTO —  JIeJIeTYBaTH  30BHINIHIM  TNapTHEpaM  BHUKOHAHHSA  TEXHIYHHX,
crenianaizoBaHux ab0 BHUCOKOPECYpCHHUX 3aBJaHb. Taka Mojenb 3abe3nedye THydke
YOPABIIHHS pecypcaMH, IIBUAKE pearyBaHHS HAa PUHKOBI BUKIMKH Ta JOCTYI 0

CY4YaCHHX TEXHOJIOTiH 0e3 moTpeOu iX BHYTPIIIHLOTO BIpOBaKeHHS [4; 6].
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BropoBamkenns riOpuaHoi  Moxem — mepeadadae  po3mOAUT  poiier i
BIJIIOBIJAIBHOCTEN: BHYTPIIIHIN BT MAPKETUHTY (POKYCYETHCA HA CTPATETTYHOMY
IUIaHYBAaHH1, TOHAJILHOCTI KOMYHIKallil, OpeHIMHTY, KIIEHTCHKOMY JOCBIJII; 30BHILIHI
areHTCTBa — Ha peaii3alfii KaMmmaHiid, TeXHIYHIA miarpumil, anamituii, digital-
MmapkeTuHry [5]. Takuil miaxin 103BOJIAE 3MEHITUTH MOCTIHHI BUTPATH, IiABUIIATH
THYYKICTh 1 OJJHOYaCHO 30eperTH KOHTPOJIh HaJl KIIFOYOBUMH Tiporiecamu [7].

Kpim Toro, riopuaHa MoJenb CIpuUsi€ TiABUIICHHIO BHYTPIIIHLOT €KCIEPTU3U —
y MpOIIEC CHiBMpalll 3 areHTCTBaMHM BHYTPIIIHI KOMaHJIA OTPUMYIOTh HOB1 3HaHHS,
IHCTPYMEHTH, METOAMKH poOoTH [6]. 3 iHIIOr0 OOKY, areHTCTBA, SKi JIOBITOCTPOKOBO
CHIBIIPAIIOIOTh 13 KOMIAHIE€I0, TIUOIIEe pOo3yMilOTh il OpeHI, LUl N KIIEHTCHKY
cnenudiky, MmO 3MEHIIYy€E PU3MKH KOMYHIKAIIMHMX TOMWIOK. Take MapTHEPCTBO
Ha0yBa€e 03HAK CTPATETTUHOTO AJIbSIHCY.

BaxnuBoro yMoOBOI0O e(peKTHUBHOI peanizaiii TriOpuaHOi MojeNl € mpo3opa
KOMYHIKaIlisl, 4iTKa MOCTAHOBKA 3ajlay, y3rOJKEHICTh METPUK OILIIHKH €(PEeKTUBHOCTI
(KPI), perymspHa 3BITHICTH 1 THYYKICTh y HpHHHATTI pimenb [9]. Kommanism
HEOOXIJJTHO 1HBECTYBAaTH y BHOYJOBYBAaHHS IMAPTHEPCHKUX BIAHOCHUH, a HE JIMILE
3aKyniBio nociyr. Hanaiiini mapTHepu — 1€ HE TUIBKU BUKOHABIll, @ W CHIBTBOPIII
MapKETUHTOBO1 I[IHHOCTI.

3aranmom, BuUOip Mik iIn-house, ayrcopcuHroM a0 TiIOPHIHOK MOJICIUTIO
MapKeTUHTYy Mae Oa3yBaTUCsS He Juiie Ha (IHAHCOBUX pO3paxyHKax, a ¥ Ha
CTpaTeriuHoMy OauyeHHiI KOMIaHii, i IIHHOCTSX, CTPYKTYpl YIpPaBIIHHS Ta PiBHI
TFOTOBHOCTI J0 TpaHcopmalli. Y BUMAAKYy MOJOJUX KoMmaHid abo crapramiB 3
00OMEXXEeHUM OI0JIKETOM, ayTCOPCUHT € Halle(peKTUBHIIIUM PIIIEHHSM — BiH JJO3BOJIsIE
IIBUJIKO MIPOTECTYBATU PUHOK, 3aIyCTUTH PEKJIaMHI KaMIaHii, HE BUTpAavyar4M 4ac 1
pecypcu Ha GopMyBaHHS BHYTpimHbOT kKomauau [6; 10]. JIns ctaGiIbHUX cepeaHix
MIAMPUEMCTB ONITUMAJIBLHOIO € T1I0pHIHA MOJIEINb, SIKa JTO3BOJISIE TPUMATH CTPATET1dH1
¢GyHKUII y BIaCHUX pyKaX, a BUKOHAHHS PYTUHHUX a00 BY3bKONPO(UILHUX 3aBAaHb

nepcaaBaT arCHTCTBAaM.
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VY BenuKuxX KOpropalisx, /e Ha Nepuiuil IiaH BUXOASTh YIPABIIHHSI OpPEHIOM,
KOHTPOJIb 32 PEMmyTalliHUMHU pPU3UKAMU Ta KOOPAWHAIlS MAacIITaOHUX KaMIlaHiH,
JOLUIBHUM € YTPUMAaHHS CHJIbHOI BHYTPIIIHBOI KOMAaHJU 3 3aJlyY€HHSAM 30BHIIIHIX
napTHepiB s ToukoBHX 3amad [8]. Takwit minxin mae 3mory 30anaHCyBaTh
IHHOBAI[IMHICTh 1 Oe3meKy, 30epiratoun CTaOUIbHICTh KOMYHIKalIMHOIO JaHamagdry
[7].

Kpim Toro, BakimBO BpaxoByBaTu ramyseBy creuudiky. ¥ B2B-cekrtopi, ne
BEJIMKE 3HAYEHHSI MAa€ €KCIIEPTHUU KOHTEHT 1 Mo0ya0Ba JIOBrOTPUBAIUX BIIHOCHUH 13
KJIIIEHTaMH, 4acTO TepeBary HamaroTh in-house-moneni. Hatomicts y B2C-cermenti
(piteitn, e-commerce, ¢emn, FMCG), nme kiIro4oBYy poib BiJirpae HIBUAKICTS,
MAacIITabOBaHICTh 1 JUHAMIYHUI KOHTEHT — JIOMiHYy€ ayTcopce abo riopun [5].

3MIHUM Ha PUHKY Mpalll TaKOX BIUIMBAIOTH Ha BUOIp Mozedi: AedinuT (axiBIliB,
BHCOKa KOHKYPEHIIis 3a TaJaHTH, 3pOCTaHHS OYiKYBaHb II0JI0 THYYKHX YMOB Ipalii Ta
OaylaHCyBaHHS POOOTH 3 OCOOUCTHM KUTTSAM CTUMYJIOIOTh KOMIAaHIi MeperisaaTu
KJIACMYHI MIX0/11 10 GOpMYyBaHHS KOMaH/I. Y IbOMY KOHTEKCT1 ayTCOPCUHT BUCTYIIA€
HE JIIIIE K CepBicC, a SIK YaCTHHA HOBOT KOPITOPATUBHOI KYJIBTYPH cIiBmparti [6].

CyTTeBUil BIUIMB Ha pIIICHHS KOMIAHIM MaroTh 1 HUGPOBI TpaHchopmaIli.
ABTOMaTu3arlis, aHajiTuka B peanbHoMy 4daci, CRM-mnatdhopmu ta Al-iHCTpyMeHTH
3MIHIOIOTH JIOT1IKY MAPKETUHIOBOTO YIIPABIiHHSA — 1 HE KO’KHA OpTaHi3allisi Ma€e 3MOTy
OMEPATUBHO BIPOBAJAUTH 111 3MiHU BcepeauHi. Came TOMY 30BHIIIHI TAPTHEPU YACTO
BHUCTYIAIOTh MpOBaiijiepaMu 1HHOBAIIlM, JIOMIOMAararouu KIJI€HTaM HE BIJCTaBaTHU Bij
TPEHIB 1 MiHIMI3yBaTU PU3UKHU TEXHOJOTIYHOTO B1JCTABAHHS.

VY miacyMky, edexTtuBHe ynpaBiiHHS MapkeTHHroM y XXI cromiTtri — 1e He
JWINEe TMUTAaHHS BHOOpPY MiXK IN-house, ayrcopcuHroM um riOpWAHOI0 MOJEIUIIO, a
CTpaTeriyHe 3aBJaHHs, 10 BKIIOYAE IEPEOCMUCIIEHHS POJII MAPKETUHTY SIK KJIFOUOBO1
¢byHkii 6i3Hecy [5; 9]. ['modanbHi BUKIMKH — HU(POBI3allis, HeCTaOLIbHICTh PUHKIB,
3arpo3u Oe3menl, 3MIHM CIOXKHMBAI[bKOI IOBEIIHKM — MPUMYIIYIOTh KOMIaHii

MOCTIMHO aJanTyBaTU CBOi olepauiidi Mojaemi. Y boMy KOHTEKCTI MAPKETUHTOBUN
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ayTCOPCUHI BHUCTYMa€e HE SK KOPOTKOTEPMIHOBE PpIIIEHHS, a fAK 4YacTHUHA
JIOBrOCTPOKOBO1 TpaHc(opMallii opraHizaliifHoi CTPYKTYpH.

3HaYHOIO NIEPEBArol0 ayTCOPCUHTY € MOKIIUBICTh AOCTYITY 10 OaratonpoduibHOL
eKCHepTU3U, THYYKOi pecypcHOi 0a3u Ta HallCydacHINMIMX TEXHOJIOTIH, SKI 4acTo
HEJOCTYIHI Bcepeauni kommanii [5; 6; 11]. Taki pimieHHs T03BOJISIOTh KOMIIAHIsM
MIJBUIIUTH MIBUAKICTH pealizallii MpOeKTiB, MaclITadyBaTH KaMIaHii, He pU3UKYIOUH
BHYTPIIIHBOKO CTaOUIbHICTIO. BoJHOYac ayTCOPCHUHI 3MIHIOE U camy JIOTIKY
MapKeTHUHTY — BiJ] PEaKTUBHOI'O MPOCYBaHHS N0 MPOAKTUBHOIO, CTPATETIYHOTO
MapTHEPCTBA MIXK 3aMOBHHKOM 1 BUKOHaBIeM [7; 13].

OpHak A1 JOCSTHEHHS IOBHOTO MOTEHLIANY 1€l MOJEN HEOOX1THO MOI0JIaTh
HU3KY Oap’epiB. BIACYTHICTb BHYTPIIIHBOI KyJbTYpPH CHIBIpall 3 3O0BHIMIHIMHU
KOMaH/JaMH, HEJIOBIpa 10 mepeaadi cTpaTeriunux (pyHkKIii, Opak CUCTEMHOI OLIIHKU
edexTuBHOCTI poboTu miApsanHukiB. Came ToMmy (OpMyBaHHS 3piI0i, aHATITUYHO
OpIEHTOBAHOI MOJIEJII YIIPaBIiHHSI MAPKETUHIOM € KPUTHYHO BaXTUBHUM [9].

[ToTpiOHO CTBOpIOBaTH IHCTUTYLIMHY paMKy JUIsl €(EKTHBHOI B3a€MOJIi: YITKI
TEeXHIYHI 3aBlaHHs, y3rojkeHi KPIl, 3po3ymini kaHaiu KOMYHIKalli, peryispHa
aHaJTITUKAa Ta B3a€MHA OI[IHKA pe3ylbTaTiB. Poib MapKeTUHT-AUPEKTOPIB Ta
KEpIBHUKIB KOMIIAHI TpU UbOMY TpPaHCPOPMYETHCS: BiJ YOPABIIHIIB 0
dacuIiTaTOpiB MAPTHEPCHKUX IIPOLIECIB, MOAEPATOPIB €KOCUCTEM B3a€MOIl MIXK IN-
house i 3oBHINIHIME KOMaHAam#u [9].

[Ile oanH Ba)XJTUBUM acTieKT — HaBYaHHsA. | BHYTpIillIHI MapKeTOIOTH, 1 areHIli
MOBUHHI MOCTITHO OHOBIIIOBATH CBOI 3HaHHS, OOMiHIOBaTuCs best practices, Oparu
y4acTh y IpoiIbHUX CHUTBHOTAX, CIIIKyBaTH 3a TpeHmamu [5; 12; 13]. ITapTHepcTBO
B ayTCOPCUHTY — II€ HE JIMIIe TNepenada 3aBJaHb, a B3a€EMHE 3pPOCTAaHHS Ta
IHTEJIEKTyaJIbHEe JOTTOBHEHHS [7].

TakuM 4YMHOM, MaApPKETHUHTOBHM ayTCOPCHUHI, MPAaBWIBHO IHTETPOBAHUMN Y
CTPYKTYpy KOMIIaHii, 3/1aT€H CTaTH MOTY>KHUM I1HCTPYMEHTOM CTaJIOrO PO3BUTKY,
MOCUJICHHSI PUHKOBUX TMO3UIIIA Ta MPUCKOPEHHsS 1HHOBalii. [Opumni Momeni, 1o

MOEAHYIOTh CTpaTEriyHe yIpaBIiHHS BCEPE/IMHI KOMITaHI1 Ta peaizallito 30BHINIHIMU
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napTHEpaMu, — ONTUMAJIbHUNU BEKTOP JIA OUIBIIOCTI YKPaiHCHhKMX KOMIIAHIM, sKi
OparHyTh MacmTaOyBaTUCS B YMOBAaX BOEHHOTO I TIOCTBOEHHOTO BiJIHOBIICHHS
eKOHOMIKH [2; 4].

Emmipuyny 6a3y mocmigxeHHsS cpopMmyBanmu 32 ramxy3eBi 3BITH MPOBIIHUX
acomianii (MAMI, IAB, Deloitte, PwC) ta 18 keiiciB ykpalHCBKHX KOMIIaHi#, sKi y
2022-2024 pp. nepednuiy Big cyTo IN-NOUSE-MapKEeTHHTY JO ayTCOPCUHTOBUX a0o
riopunHux KoHpirypamiil. g KoXHOI KommaHii 310paHO WIICTh IHTETPOBAHUX
meTpuk: ROMI (Return on Marketing Investment — BigHOIICHHsS TPHOYTKY Bif
MmapkeTtuHry 10 Horo Burpar), CAC (Customer Acquisition Cost — miHa 3amydeHHs
OJTHOTO KItieHTa), time-to-market (nmepion Bix imei mo Buxomay mpoaykry), Retention
Rate (vacTka KJTi€HTIB, III0 TOBTOPHO KynyoTh), Brand Lift (3mina BmizHaBaHocTi a0
nepeBarn OpeHmay) 1 wactka digital-0romkery [2; 4; 5]. Jani miaTBepIHKEHO
CKCIIEPTHUM ONMUTYBaHHAIM (27 MapKETHUHT-AMPEKTOPIB) 1 3BIPEHO 3 BIIKPUTHUMHU
¢dinancoBumu 3BiTamu. Mertonuyna pamka mnoenHana difference-in-differences-
omintoBanHsg (DID — craTrcTHYHUE CMIOCIO TOPIBHATH 3MIHU <«JIO/TICIIsT» pedopmMu
MIX EKCIIEpUMEHTAJILHOI0 Ta KOHTPOJBHOIO TIpylamMu) i K-means-kiactepusariiio
(anmropuT™M, SKHH TpyIye KOMIIAHII 3a CXOXICTIO O3HAK) JUIs THUIOJOri3amii 3a
1M (ppoBOIO 3PLIICTIO.

Hybrid-monens cratuctruno 3am3mna CAC y cepenabomy Ha 19,4 % (p < 0,05)
nopiBHsHO 3 in-house-popmarom. IlosutwBHMIA edekr ayrcopcuHry Ha ROMI
NPOSBUBCS JIMILE 3a MOBHOI CYMICHOCTI AHANITHYHUX IJIATPOPM; y «CYMICHUX»
knactepax ROMI 3pic Ha 23,1 %, Toai sIK y «HECYMICHUX» 3MiHU HE OyJTU 3HAYYIIUMHU.
VY mBunkux ramy3sx — FMCG Ta e-commerce — time-to-market ckoporuscs Ha 34,8
% (p < 0,01). Retention Rate y riOpuaHMX MOJCNSX MiABHIIUBCSA Ha 7,6 ILII., 11O
MOSICHIOETBCSL  TToeqHAaHHsAM brand-custody (mocTiiHUN KOHTPOJIb 3a IUTICHICTIO
OpeHy BHYTPIIIHBOIO KOMaH1010) Ta performance-ekcreptusu arenii [5].

OtpumaHi u(pU y3roKYOTHCS 3 KOHIICTIIIEI0 KKOHTHHYYMY KOHTpOoro» Clark
(2020), ane yrouHIOI0OTS ii KiTbKICHO. Bigxuinenns Bix BucHOBKIB Jensen (2022) moxo

BenuurHN ROMI mosicHIOETBECS BOEHHOIO BOJIATHIIBHICTIO, SIKa CTUMYJIIOE€ Oi3HEC 10
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paaMKadbHOI ONTUMIZAIlll OFOKETIB. 3allekKHICTh PE3YyJIbTAaTIB BiJ CYMICHOCTI
mwiarpopm morubiaoe monenb Kotler & Keller (2023), BBoasium TeXHOJIOTIUHUH
KpUTepiid BUOOPY MOJIEIII.

[Tpaktnuni wHacmigku Taki. [lo-mepmre, mimi ROMI mominmpHO mepermsmatw
IIOKBapTajly 3 OINIAAYy Ha CE30HHICTh 1 CTymiHb 3aimydeHHs areHuii. [lo-apyre,
MakcuManbHui edekT nae interpaiis CRM/Bl-cuctem 3amoBarka (CRM — cucrema
yIpaBJIiHHSA B3aEMUHAMU 3 KilieHTamu, Bl — ananmituuna miatdopma) 3 pekiaMHUMHA
kabineTamu areHiii 4yepe3 APl (iHTepdeiic mpHKIagHOrO NpPOrpamMyBaHHs), IO
dopmye emuHe <«pkepeno ictmHm» i gaHux [9]. Ilo-tpete, pexkomMeHayeEThCS
ykiaamata SLA (Service Level Agreement — poroBip mpo piBeHb MOCIYT) i3
IaBarovor0 vacTkoro performance-6onycy 10-30 %, ska MOTHUBYe arcHIliio
niATpuMyBaTH ctabiibHe 3poctands ROMI [6].

BucHoBkn. MapKkeTHHTOBUI ayTCOPCHHI € HE JIMIIE CHOCOOOM ONTHUMI3allii
BUTpAT, a ¥ CTpAaTeriyYHUM IIIJIXOJO0M JI0 OpraHi3ailii MapKeTHHTOBOI MiSJIBHOCTI B
yMOBaX BUCOKOI IMHAMIKH PHHKOBOTO CepenoBUma. Moro pe3yibTaTHBHICT 6arato B
YOMY BU3HAYAETHCSA Y3TOJKEHICTIO CTPATEriYHMX IIJIeH, THYYKICTIO OpraHi3aliiHoi
CTPYKTYpU KOMIIaHi1 Ta CHCTEMAaTUYHUM M1JXO0I0M JO OLIHKU pe3yJIbTATIB CHIBIIpaIll
3 30BHIIIHIMY apTHEPaMHU.

3pocTaHHs MOMUTY HA MOCITYTHM MapKETUHTOBOT'O ayTCOPCUHTY XapaKTepHE MJis
013Hecy OyJlib-KOro MacmTady—BiJl CTapTaIliB 10 BEJIMKUX KOPIOPALiii—I1 OXOIUIIOE
IIUPOKUN CHEKTp (PYHKIIIM: BiJ TEXHIYHOTO CYNPOBOJY KaMITaHIN O KOMIUIEKCHOI
PO3pOOKH MapKETUHTOBUX CTPaTET1H.

[TopiBHIOFOUM MOzIEII IN-hOUSE Ta ayTcOpCHHTY, MOKHA KOHCTATyBaTH, 10 KOYKHA
Mae CBOI MepeBaru Ta Hepodiku. OJHaK y Cy4acHUX yMOBaX HalOuIbI e(pEeKTUBHOIO €
riOpugHa MOJENb, sIKa JIO3BOJISE€ KOMIIAHISIM 30epiraTd KOHTPOJIb Haj OpeHIoM 1
KJIIFOYOBUMHU KOMIIETEHIIISIMA BCEpPEUHI, OJHOYACHO BUKOPUCTOBYIOUM 3OBHIIIHIO
eKCIIePTU3Y JJIS MIJIBUILEHHS THYYKOCTI i 3aJIy4eHHs IHHOBAL[IHHUX PILIEHb.

JIist TOCATHEHHS MAaKCHUMAJIbHOiI Pe3yJIbTaTUBHOCTI CIHIBIIpalll 3 30BHIIIHIMU

areHTCTBaMM HEOOXiTHO (OopMyBaTHU 3pLIy CHUCTEMY YIPABIIHHS, IO BKIIOYAE
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noctaHoBKy "iTkux KPI, 3abe3neuenns npo3opoi 3BITHOCTI, peryJISipHUM aHaTITHYHUN
KOHTPOJIb Ta MIATPUMKY KyJIbTYPH JOBIPH.

[Moganbmni qocniixkeHHs y ik cepi MOXKYTh OyTH OPIEHTOBAHI HAa eMIIPUYHUN
aHam3 eQEeKTUBHOCTI MapKETHHIOBUX MOJENIEeH y crnenu(pIuHuX raly3eBUX YMOBAX,
BUBYEHHS TOTO, SIK BiliHA BIUIMBAE HA TpaHC(OpMAIIiIO MIIXO0/IB 10 MAPKETUHTOBOTO
ayTCOPCUHTY, a TaKOX pPO3POOKY MPAKTUUYHHUX 1HCTPYMEHTIB JIJIsi OI[IHKH SIKOCTI

B3a€MO/11 MIDK KOMIaHIIMH Ta MApKETUHTOBUMU areHTCTBAMH.
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